RFI – Used Truck Voucher Program
TEC Equipment, Inc.

1. Which specific entities or industry experts should be involved in the design of the Used Truck Voucher Pilot Concept?

Used truck sellers and dealers, trade associations with a high proportion of used trucks in their membership fleets (e.g. Ports) as well as the Ports themselves

2. Would a voucher process through an HVIP approved dealer work for this pilot concept?

Yes – however we recommend not requiring delivery prior to redemption as it puts too much risk on the dealers

3. Should the Used Truck Voucher Pilot Concept have a fleet size and revenue cap?
      If so, please provide input.

No cap, but a greater incentive for smaller fleets

4. What should the incentive level be?
      Should incentives vary based on mileage, vehicle body type, and/or battery capacity?

Incentive should be roughly 50% of that available for new ZEV trucks, up to ~80% of price. Should vary by weight class but not the other listed criteria.  Prefer flat grants versus scaled grants for ease of definition

5. What type of certification should a used vehicle have to ensure quality?
      Original Equipment Manufacturer Certified?
      Battery state of health?
      Others?

SOH yes. Odometer limit probably. OEM certification preferred, but this does not yet exist for MHDEV OEM's. Allowing warranty and service contracts will allow for more metrics and certifications

6. Should eligible vehicles be capped at a specific mileage or age?

Yes, see above

7. What sort of recordkeeping or reporting requirements would be appropriate for fleets awarded a voucher?

Same as for HVIP?

8. Is there value in funding/requiring extended warranties? What would be an effective strategy?

If OEM's create a Used Truck certification program, yes – absolutely.  These warranties and service contracts protect not only the customer but the vehicle

9. Would there be reasons why you would avoid purchasing a used zero-emission vehicle? If so, please elaborate.

There would be several novel business risks, but the biggest is probably unknown residual value at the end of the truck's second ownership.

10. Are there additional strategies, comments, or feedback that you would like CARB staff to consider as they explore the design of a Used Truck Voucher Pilot Concept?
Insurance challenges and financing options have been slow to become available.  Requiring carriers to also insure a certain percentage of BEV would help.  

